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This presentation with respect to a proposed financing by the Company 
(as defined below) has been compiled by management of the Company 
solely for information purposes. This presentation is not, and under no 
circumstances is to be construed to be, an offering of securities. Neither 
this presentation, nor its delivery to the recipient, shall constitute an 
offer to sell, or the solicitation of an offer to buy the securities of the 
Company. It is provided solely for use by prospective investors in 
considering their interest.

The information contained herein has been prepared to assist 
interested parties in making their own evaluation of the Company 
and its business and does not purport to contain all the information 
that prospective investors may require. Prospective investors should 
conduct their own investigation and analysis of the Company and its 
business and the information contained in this presentation as well as 
any additional information provided by the Company. The information 
contained in this presentation is not to be used for any other purpose.

The information in this presentation must be kept confidential at all times. By 
accepting this presentation, the recipient agrees that it will not copy, duplicate 
or distribute this presentation, in whole or in part, at any time without the 
Company’s prior written consent. By your acceptance hereof, you covenant 
that neither you nor your agents, representatives, directors or employees will 
copy, reproduce or distribute this presentation or the information herein to 
others, in whole or in part, at any time, without the prior written consent of the 
Company, and that you will keep confidential this presentation, the information 
herein and any information otherwise obtained from the Company.

DISCLAIMER
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FORWARD-LOOKING STATEMENT
Certain information included in this document contains forward-
looking statements concerning CB2 Insights (”the Company”). These 
forward-looking statements include, among others, statements with 
respect to the Company’s objectives, goals and strategies to achieve 
those objectives and goals, as well as statements with respect to 
the Company’s beliefs, plans, objectives, expectations, anticipations, 
estimates and intentions. 

The words “may”, “will”, “could”, “should”, “suspect”, “outlook”, 
“believe”, anticipate”, “estimate”, “expect”, “intent”, “forecast”, 
“objective” and “continue” (or the negative thereof), and words and 
expressions or similar import, are intended to identify forward-looking 
statements. 

By their nature, forward-looking statements involve inherent risks 
and uncertainties, both general and specific, which give rise to the 
possibility that predictions, forecasts, projections and other forward-
looking statements will not be achieved. Certain material factors or 
assumptions are applied in making forward-looking statements and 
actual results may differ materially from those expressed or implied in 
such statements. The Company cautions readers not to place undue 
reliance on these statements, as a number of important factors, many 

of which are beyond the Company’s control, could cause actual results to 
differ materially from the beliefs, plans, objectives, expectations, anticipations, 
estimates and intentions expressed in such forward-looking statements. 
These factors include, but are not limited to, risks relating to general business, 
economic, competitive, political, regulatory and social uncertainties; changes in 
labour costs or other costs of carrying on business; political instability, hostilities, 
insurrection or acts of war or terrorism; adverse changes in government 
legislation and regulation; failure to raise sufficient funding to meet development 
plans and budgets, satisfy contractual obligations and additional capital needs 
generally; changes or disruptions in financial markets; increased infrastructure, 
marketing and/or operating costs; failure to adequately protect intellectual 
property; the Company’s lack of operating history and no history of earnings; 
limits of insurance coverage and uninsurable risk; failure to comply with laws 
and regulations or other regulatory requirements; the impact of competitive 
conditions in the cannabis industry; the inability of the Company to retain its key 
management employees and shortages of skilled personnel and contractors; 
influence of third party stakeholders; risks of litigation; failures or deficiencies 
in the Company’s system of internal controls; conflicts of interest; credit and/or 
liquidity risks; and the risks involved in the cannabis business generally. 
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The foregoing list of factors that may affect future results is not 
exhaustive. When reviewing the Company’s forward-looking 
statements, readers should carefully consider the foregoing factors and 
other uncertainties and potential events.

This document contains future-oriented financial information and 
financial outlook information (collectively, “FOFI”) about the Company’s 
prospective results of operations, sales, revenues, funds flow, and 
components thereof, all of which are subject to the same assumptions, 
risk factors, limitations, and qualifications as set forth in the above 
paragraphs. FOFI contained in this document was made as of the date 
of this document and was provided for the purpose of providing further 
information about the Company’s future business operations. The 
Company disclaims any intention or obligation to update or revise any 
forward-looking statements or FOFI contained in document, whether as 
a result of new information, future events or otherwise, unless required 
pursuant to applicable law. Readers are cautioned that the forward-
looking statements or FOFI contained in this document should not be 
used for purposes other than for which it is disclosed herein. 

FORWARD-LOOKING STATEMENT CONT.



/295

The United States federal government regulates drugs through the 
Controlled Substances Act (21 U.S.C. §811), which places controlled 
substances, including cannabis, in a schedule. Cannabis is classified 
as a Schedule I drug and, consequently, the Company’s business may 
be deemed to operate in violation of U.S. federal law. While we intend 
to operate our business in compliance with State Cannabis laws and 
regulations, the regulatory regime is complex and evolving. We may 
not be able to obtain the necessary licenses, permits or authority to 
operate our business as currently contemplated, which may have a 
material adverse effect on our anticipated business strategy and results 
of operations. The enforcement of U.S. federal laws or changes in the 
enforcement priorities and policies, our inability to obtain licenses, 
permits or authority to operate our business as currently contemplated 
may adversely affect an investment in our securities.

OPERATIONS WITHIN THE UNITED STATES
The securities being offered have not been and will not be registered under 
the United States Securities Act of 1933, as amended, or any state securities 
laws. Any securities offered will be offered only to qualified investors under 
exemptions from such registration requirements. This presentation does 
not constitute an offer of securities, and no offer or sale of securities will 
be conducted in any jurisdiction where such offer or sale is prohibited. The 
securities referred to in this presentation are not and will not be registered 
under the U.S. Securities Act of 1933 or any other legislation and may not 
be offered or sold in the United States or elsewhere except pursuant to an 
exemption from the registration requirements of the U.S. Securities Act of 1933 
and applicable state securities laws and any other applicable laws.
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OUR MISSION

To deliver the industry’s most 
comprehensive, data-driven software 
and clinical services - transforming 
the way the global cannabis industry 
evolves through actionable insights, 
evaluation, and education.

CB2 Insights ensures that big data is central to 
the evolution of the industry and is used by all 
industry stakeholders to improve the way that 
cannabis companies run their business.
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INVESTMENT 
HIGHLIGHTS

CB2 Insights is an established, 
cannabis-focused solutions provider 
with growing international presence, 
a proven revenue model and positive 
cashflow from operations.

Founded in 2014 by co-founders Kash Qureshi 
and Pradyum Sekar with a comprehensive solution 
set that includes a cannabis Electronic Medical 
Records platform, retail loyalty and retention 
platform, evaluation and education business, patient 
engagement tools and research division.

Initial raises of approximately $9 million through 
early friends/family rounds and subsequent non-
brokered/brokered private placements.

2017 annual revenue of $8.9 million

2018 YTD revenue of $7.2 million and run-rate of 
CA$11 million
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CANNA CARE 
DOCS

Canna Care Doc’s mission is to be 
the largest cannabis evaluation and 
educational centers in the US.

CCD earns its revenue from patients looking for 
evaluations pertaining to cannabis usage as well as 
education support throughout the duration of their 
treatment.

CCD operates 28 evaluation and education centers 
throughout the US serving 12 states. They have 
evaluated more than 260,000 patient files.
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SAIL

Sail’s mission is to be the industry’s best 
practice management and cannabis 
Electronic Medical Records platform to 
the global cannabis industry.

Sail earns its revenue through the licensing of its 
platform to cannabis clinics to manage their clinical 
operations.

Currently licensed with clinics and physicians 
in 4 countries and represents 85,000 patient 
encounters annually.
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TOKEIN

TokeIn is the most comprehensive 
customer insights platform in the cannabis 
retail space focused on customer 
acquisition, retention and rewards.

TokeIn earns its revenue from retailers who pay a 
monthly licensing fee for use of the platform. 

Contracted with more than a dozen dispensary groups 
across 3 states after only 2 months in market.
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ETHNOPHARM

Ethnopharm is the largest B2B 
commerce platform from grower to 
distributor in the cannabis space with 
extensive European market presence.

Ethnopharm earns its revenue through royalties on 
IP, medical distributor links and consulting fees.

Contracts in multiple countries with a growing 
distribution network throughout Europe and  
Latin America.

Note: Pending Transaction
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WHAT CB2 INSIGHTS DOES

Started in 
Healthcare

Entered Medical 
Cannabis

DATA-DRIVEN SOFTWARE AND SERVICES ACROSS THE ENTIRE VALUE CHAIN

Grower Retailer Clinician Consumer

Created Clinical 
Decision Support Tool 
to fill need in vertical

Large collection of 
clinical data points
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THE QUESTIONS CB2 INSIGHTS ANSWERS

Grower

What strains 
should I be focused 

on growing? 

Consumer

What are others with my 
condition and symptoms 

using to find relief? 

Retailer

What products help the 
conditions that are most 

prevalent in my area?

Clinician

What types of 
strains best suit a 
specific condition? 
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WHY WE DO IT

There is a major void of credible, 
evidence-based data within the cannabis 
space. Early on in any new industry, 
companies are able to rely on their “gut 
feeling” but the cannabis industry is now 
at a state of maturity where it is in real 
need of quality data sources and the 
ability to make more informed decisions 
to grow their business.

At CB2 Insights, we are working to 
improve the quality of the data and 
therefore improve the quality of insights 
available for the cannabis industry.

Forbes Magazine

“Companies with access to big data will have a 
big advantage in the multibillion-dollar market. As 
legalization spreads, prices will decline and the 
number of products will explode, making branding 
and marketing vital. Big data in particular is 
necessary to gain insight into the potential of the  
pot industry.”
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MAJOR R&D SPEND BY 
INDUSTRY IMMINENT

As cannabis is a complex medicine 
helping multiple conditions, upwards 
of 2,000 strain types and several 
consumption methods, the industry 
stands to gain a major influx of spend  
in research and development over the 
next 2-5 years.

The US alone spent US $71+B in pharmaceutical 
R&D in 2017.

Cannabis could replace upwards of 6 traditional 
drug categories including opioids, anti-depressants, 
sleep aids, anti-anxiety pills, anti-epileptics, etc.

Now more than 20 countries have legislation 
legalizing medical cannabis.

Source: https://www.statista.com/statistics/265085/research-and-development-expenditure-us-pharmaceutical-industry/
Source: Traditional drug category replacement based on Management Analysis
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CB2 Insights leverages a multi-brand approach 
across verticals and in multiple geographies to 
encompass as much variety in data acquisition.

Every emerging market begins with 4 key stakeholders.

Focus

Clinical Management 
System

Medical Evaluation 
Center

Customer Loyalty  
& Retention

Grower & Retailer 
Commerce Platform

HOW WE DO IT

Clinician ConsumerRetailerGrower
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CB2 INSIGHTS ANALYTICS ENGINE

Data Ingestion
(Controlled 
Data Inputs)

Data 
Collection

CB2 Insights
Analytics Engine

Actionable 
Insights Output

Users & 
Beneficiaries 

Grower

Retailer

Clinician

Consumer

Other 
stakeholders
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Volume

Velocity

WHAT MAKES CB2 INSIGHTS DIFFERENT?
Parameters
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Recreational

Medical

Variety

Veracity

Global Reach

Multi-Vertical

CB2 Insights differentiates through the variety and veracity of its data.



/2919

CB2 INSIGHTS ROADMAP

2017

Expand into clinical 
operations to reach 

clinicians and consumers

Late 2019

Grow and expand 
market share to capture 

international markets

Late 2018

Establish a CB2 
Insights Data team

2016

Develop and deploy 
clinical system EMR 
to reach clinicians

Early 2018

Expand into retailer 
and grower segments

Early 2019

Develop and deploy 
Machine Learning and 

Predictive analytics models

2020

Scale and accelerate 
growth and adoption 

of predictive tools

Please refer to forward-looking statements disclaimer on slide 3.
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Carmello (Carm) is the 
principal of Marrelli 

Support Services Inc. 
In addition, Carm is 
affiliated with DSA 

Corporate Services Inc., a 
firm providing corporate 
secretarial & regulatory 

filing services to the 
junior capital market 
in Canada. He has a 

Bachelor of Commerce 
degree from the 

University of Toronto.

Carmelo Marrelli 
CFO

EXECUTIVE TEAM

Pradyum Sekar
Director & CEO

Kash Qureshi 
Director & COO

Dan Thompson 
CMO

Peter Barbosa 
CTO

Prad has spent more 
than 15 years as an 

entrepreneur throughout 
the healthcare sector 

from the clinical side to 
innovation building. He 

opened one of the most 
recognized Cannabis 
Education Centres in 

Ontario & has consulted 
on major healthcare IT & 

services integrations.

Peter is a technology 
evangelist who has been 

in the cannabis space 
since 2014. Peter brings 
7 years of experience 

in technology products, 
strategy, & leadership. 

His passion for 
entrepreneurship helped 

drive his track record 
of building successful 
technology, teams, & 

companies.

Dan brings over 15 years 
of marketing experience 
with high-growth public 

& private technology 
companies. Dan built 
& led the marketing 
divisions for early-
stage companies in 

retail, travel & payment 
technology. Dan 

graduated from Michigan 
State University with 

degrees in marketing & 
communications.

Kash brings more than 
20 years of extensive 

operational experience 
in the healthcare & 

technology space. An 
ardent cost-efficiency 
executive, Kash has 

focused on promoting 
improved cash flow, 

operational proficiencies 
& overall profitability 

throughout the 
healthcare sector.
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BOARD OF DIRECTORS

David Danziger
Director

Pradyum Sekar
Director

Kash Qureshi 
Director

Dr. Danial Schecter*
Director

Norton Singhavon*
Director

Prad has spent more 
than 15 years as an 

entrepreneur throughout 
the healthcare sector 

from the clinical side to 
innovation building. He 

opened one of the most 
recognized Cannabis 
Education Centres in 

Ontario & has consulted 
on major healthcare IT & 

services integrations.

David is a Chartered 
Professional Accountant 

& the Senior Vice 
President of Assurance 
Services at MNP LLP, 

Chartered Professional 
Accountants, a full-

service audit & 
accounting firm. He also 
leads the firm’s Public 

Markets practice.

Widely regarded as a 
key Canadian expert 
in clinical aspects of 

cannabinoid medicine, 
Dr. Schecter is the 
co-founder of the 

Cannabinoid Medical 
Clinic & is currently 
guiding over 5000 

patients through their 
cannabis journey.

Norton currently serves 
as the Founder & 

Executive Chairman of 
Doventi Capital and has 
been involved in several 

large acquisitions, 
consolidations, and start-
ups in Canada’s private 

and public cannabis 
sector. Norton was an 
advisor to Invictus MD 

(TSX.V:IMH).

Kash brings more than 
20 years of extensive 

operational experience 
in the healthcare & 

technology space. An 
ardent cost-efficiency 
executive, Kash has 

focused on promoting 
improved cash flow, 

operational proficiencies 
& overall profitability 

throughout the 
healthcare sector.

*Note: Director effective post-listing.
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PUBLIC LISTING OVERVIEW

On August 28, 2018 MVC Technologies entered into a 
binding LOI with 10557404 Canada Corp. with the goal 
of amalgamating the new entity and ultimately being 
publicly listed under the name CB2 Insights.

Listing intended on the Canadian Securities Exchange by early November

Shareholders of 10557404 Canada Corp: 1,363,636 (2.08%)

Shareholders of MVC Technologies: 64,301,733 (97.92%)

New entity (CB2 Insights): 65,665,369 (100%)
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CANNABIS INDUSTRY (TECH & SERVICE)

$1,400,000

$790,000

$78,260

$121,920

$10,875,283

-$1,980,000

-$6,960,000

$17,242,000

$33,860,000

12.31X

10.92X

-5.82

-5.47

eHave

Cannvas MedTech

CB2 Insights

Namaste

Empower Clinics

TSXV:N

CSE:EPW

OTC:EHVVF

CSE:MTEC

Private

CSE:CHV

$10,981,410 -$7,713,810 $385,440,000 35.1X -23.25

-$1,322,072

-$1,770,000

-$545,485

$2,253,000

$13,094,000

$45,780,000

28.7X

137.75X

4.2X

-0.82

-7.37

Canada House 
Wellness

Market  
(Ticker)

Topline 
Revenue

EBITDA Market Cap Price/
Revenue

EV/
EBITDA

Valuation for current raise is at a substantial discount to peers. 
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PRO-FORMA PROJECTIONS 

CB2 Insights

Revenue 2017 2018 2019 2020 2021

N/A $0 $414,025 $2,684,714 $22,545,035

$0

$10,794,016

$121,390 $2,171,916 $3,203,532

Canna Care Docs

Sail $54,466

$8,797,596

N/A

$47,665 $2,283,632 $5,566,830 $10,582,380

$13,969,698 $19,724,934 $27,851,212

TokeIn

Note: Projections from CB2 Insights represent predictive analytics tools that may be spun off as separate brands to take to market in the future. 

Total Revenue $8,852,062 $10,875,283 $18,420,212 $39,149,521 $82,668,627

$0 $1,631,467 $9,001,127 $18,486,468

Total Expenses

EBITDA

$5,073,151 $8,600,593 $16,052,459 $20,511,970 $23,793,767

$92,598 ($545,485) ($1,574,217) $12,765,445 $50,750,289

N/A

Gross Profit $4,980,552 $8,055,108 $14,478,242 $33,277,415 $74,544,056

Ethnopharm

*All currencies in CAD

Please refer to forward-looking statements disclaimer on slide 3. Ethnopharm is a pending transaction anticipated to close in Q4 2018.
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HISTORY OF PAST FINANCINGS

Phase

Annual 
Revenue

Total Patient 
Count

Valuation
(post-money)

Product 
Development

Beta Testing 
in Canada

Go Live in 
Canada

US Product 
Launch

Acquisition 
of CCD

Go Public 
Strategy

<$1mm

N/A

$500k

<$1mm

3,000

$550k

<$1mm

15,000

$3mm

<$1mm

65,000

$6.6mm

<$8.9mm <$8.9mm <$8.9mm

315,000 315,000 13,000,000
Opportunity

$30mm $30mm $30mm

2016 (Oct) 2017 (Mar) 2017 (Dec) 2018 (Feb)
2018 (Oct)
Projected

2015 2016 (Jan)

Friends & Family
Convertible 
Debenture

Equity
Financing

Global Growth 
Opportunities

Please refer to forward-looking statements disclaimer on slide 3.
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CURRENT CAP STRUCTURE

Type of Shares Shares

Friends and Family Round2 8,256,720 

Founder Shares & Shareholders over 10%1 32,447,010 

Brokered & Non Brokered Rounds 21,068,738 

Note: All stock under $0.41 has lock-ups and escrow 
restrictions

1  Subject to voluntary lock-ups of 3 years, with no shares to 
be sold for 1 year, and will be released in 15% increments 
every 6 months thereafter   

2  Subject to a voluntary lock-ups of 12 months, with no selling 
for 6 months, 25% after 6 months, 35% released after 9 
months, and the remaining 40% after 12 months

3  The exercise price of options range from $0.09 - $0.44 per 
share and expiration occurs as early as March, 2019 and as 
late as August, 2023

4  The exercise price of warrants range from $0.20 - $0.50 
per share and expiration occurs as early as December, 2019 
and as late as July, 2020

Total Common Shares Outstanding 61,772,468

Debentures 7,393,333

Options3 3,443,525

Fully Diluted Shares 86,116,760 

Warrants4 13,507,434
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CB2 Insights is raising $5.0mm by way of private placement.

CURRENT RAISE

Issuer MVC Technologies Inc. (o/a CB2 Insights)

Securities Units consisting of one (1) common share and one-half (1/2) of one (1) common share 
purchase warrant. Each whole (1) warrant exercisable at $0.80 for two (2) years.

Amount $5.0 million CAD

Closing October 15, 2018 (estimated)

Issue Treasury Offering (the “Offering”) of Subscription Receipts

Use of Proceeds Net proceeds of the Offering will be used for growth capital, sales, marketing and 
general corporate purposes

Offering Price $0.60 CAD per unit
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RIGHT OF ACTION

Securities legislation in certain provinces and territories of Canada 
provides purchasers of securities with, in addition to any other right 
they may have at law, rights of rescission or damages, or both, where 
any document, purporting to describe the business and affairs of an 
issuer that has been prepared primarily for delivery to and review by 
a prospective purchaser so as to assist the prospective purchaser 
to make an investment decision in respect of securities and, in some 
cases, advertising and sales literature used in connection with the 
offering of the offered securities, contains a misrepresentation. For the 
purposes of this section, “misrepresentation” means:

(a) an untrue statement of a fact that significantly affects, or would reasonably 
be expected to have a significant effect, on the market price or the securities of 
the Company (a “material fact”); or

(b)  an omission to state a material fact that is required to be stated or that is 
necessary to make a statement not misleading in the light of the circumstances 
in which it was made.

These rights must be exercised by purchasers of the offered securities within 
the prescribed time limits under applicable securities legislation. Purchasers 
should refer to the applicable provisions of the securities legislation of their 
province or territory for the full particulars of these rights or consult with their 
legal advisor.

For damages or rescission for purchasers resident in Canada 
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THANK YOU

Gareth Tingling

investors@cb2insights.com
(647) 362-8286

© 2018 MVC Technologies Inc.




